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YTo 33 NpoAyKT?

* [lporpamma, Beb-cepBuc Unu
MHPOPMALMOHHAA CUCTEMA,

* NONb30BATENIN NN NOKYNATENIN KOTOPOU
He adPUANPOBAHbI APYr C APYrom
(nmetoT He3aBUCKMMble BroaXKeTbl)



Mudbl ynpasieHna npoayKTamm

1. A npnayman nget npoaykta —
3HA4YUT, A ero meHeaxep!

2. MeHeaxep nNpoayKTa = MeHeaxep NnpoeKTa

3. KoHuenuua nHtepdemnca NnpoayKTa =
KOHLUEeNuMA NpoayKTa



MI: OTBeTcCTBEHHOCTb

ycnex npoAayKTa Ha pbiHKe

1. [na KommepyecKuUX NPOAYKTOB:
— [lonAa pblHKa
— Obbém npoaax
—  Jloxo4HOCTb Ha KAMEHTa

2. [nAa HeKoMmmep4yecCKUX NpPoaYyKTOB:
— KosnwunuectBo nonb3oBaTtenemn
— JloAanbHOCTb NONb30OBaTENEN
— Ob6bém gonpoark KOMMEPYECKUX MPOAYKTOB B NopTHO/INO
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MI: 3aaaun

N3yuyeHmne/noHMmaHme/MOHUTOPUHT PbIHKA

dopmuposaHue KoHuenuum, busHec-moagenu u
poyamana, yrnpasaeHue 6roaxKeTom

MposepkKa (Banngaumna) naemu

Pa3pabotka TpeboBaHuM

PaboTa c napTHépamm / nocTaBLLUKaMM
OpraHusauma u uHTerpaumns pabot (nporpammoil)
KommyHMKauma KoHUuenumm n UasMmeHeHum

[loaaep»Ka npogarx u
npeAacrtaBaeHue NpoAyKTa Ha pPbliHKe

MOHUTOPUHTI OT3bIBOB NO/Ib30BaTeNEN
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CmexxHble aktusHoctu MI un NMA

1. U3yyeHue nHTepPenca KOHKYPEHTOB
2. PopmmnpoBaHme npopunen nonb3oBaTenen

3. Pa3spaboTKa 1 npoBepKa NoAb30BaTENbCKUX
cueHapueB

. AHann3 noseaeHnA N OT3bIBOB
nonb3oBaTeneu



KoHuenuua npoaykra VS nHrepdeunca

1. Ayautopusa: [lokynatenu
/ Monb3oBaTenu

Pewaembie npobnembl

KntoyeBble cBOUCTBA
NPOAYKTA ANA
[ToKynaTtena u
[lonb3oBaTenAa

4. To3numoHuposaHue /
OTtnnuune ot
KOHKYpeHTOB

1.

Mopaenb nonb3oBaTens
KOHTEKCTHble cueHapuun

KAato4veBble
nHTepdencHble
peweHuns:

MeTadopa nHrepdemca
CTpyKTypa makKeTa
CtpoutenbHble 610KK

TunoBble AencTBUs

Al S

MpUHUMNbI HAaBUTaAL UM



BbiBOoAbI

1. MeHepaxep npoayKTa — npeanpuHMmMmaTeNb
2. [1pOEKTUPOBLLUK MHTEPDENCA — UHIKEHEP

3. Y meHearxepa NpoayKTa B KOHKYPEHTHOU
cpene paboTbl — Bbille KPbILLK

4. MOHO CTaTb MeHeaXepoM NPOoAYKTa, HO
0219 3TOro CKopee BCero NpuAaETcA OTKa3aTbCA
OT NPOEKTUPOBAHUA UHTEPDENCOB



3arpy3ka meHepg)xepa NnpoAayKTa

* 78% meHenXepoB NPOAYKTOB paboTatoT No
BbIXOAHbIM, B cpeaHem 6 YacoB

* B cpegHem meHeaXep NpoAyKTa oTBeYvaeT 33
3,3 NPOAYKTA

NCTOYHUK:

http://www.slideshare.net/swpm/product-management-survey-2009
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Kyaa cmoTpeTb ganblie

CaunTsbl:

e Software Product Management Russia:
http://SWPM.ru

* Pragmatic Marketing:
http://www.pragmaticmarketing.com/

Jlntepartypa:
e http://bagcheck.com/bag/0377



http://swpm.ru/
http://www.pragmaticmarketing.com/publications/survey/2010
http://bagcheck.com/bag/0377
http://bagcheck.com/bag/0377

