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Tamapa KynuHkoBuy

— coenageneu, «Ctyann CopoknHa n KynmHkoBuy»,
— coBnapenel SAAS npoaykra, 2
— coBnageneuy, «Skitapi.comy,
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— wkona ManagelT.by,
— wkona HRPR.by

SOLUTION
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[lovemy co3gaTtenu
NPOAYKTOB
OTKa3blBalOTCH

OT nccnegoBaHuUn?






[lenaTtb nccnegoBaHus B Ha4ane
pa3paboTkn HOBOIro npoaykra —
Kak genaTtb cendou nouenys

B Ha4yasie HOBbIX OTHOLLEHUN.



ITO
KOHQPNINKTYOLLME
NOTPEOHOCTU



A Bbl BHAETE
[TOTPEBHOCTW
3AKA34HNMKOB
MCCITEOOBAHUN?




ATIOTPEBHOCTW
CBOWMX
MONb3OBATENEN?




N3YHAETE
MX TTIOTPEBHOCTW?




O KAKUX
[TOTPEBHOCTAX
WOET PEYB?




[Tonb3oBaTesnb Xo4deT

— yno6Ho pasmMellats o6basneHus, < =
— ObICTPO HaxoaUTb CChISIKMU,
— nony4aTtb NOAOOPKN HOBbIX KHWUT,

— ynopAaao4dinTb CBOU NOAOMUCKHA.






UET'O XOTAT MNOJIb3OBATEJIA

Hyxabl [MoTpebHocTH
opraHmama NIMYHOCTU

N/

OnpegmeyveHHas
NOTPEOHOCTb

!

[MoTpebHOCTb
B NPOAYKTE



KAKME NMOTPEBHOCTW
Y PASHbIX
MONb3OBATENEN?




KAKME ®YHKUNN
[MPOOYKTA
X OTITYTVBAKOT?




JInyHOCTHBIE NOTPEBOHOCTH

NoTpebHOCTL BO BnacTtu

NMoTpebHOCTL B NPUHAASIEXXHOCTU U BO0A3Hb ObITb OTBEPrHYTbIM
NoTpebHOCTL B AOCTUXEHUSAX U O0A3Hb Heyaau

NMoTpebHOCTL B noaKkpenneHnn u ObICTPOU o6paTHOU CBA3MU
[MoTpebHOCTL B NO3HAHUN, NMOOONLITCTBO

[MoTpebHOCTL B 3aBEPLLUEHNUMN HAYaTOro

[MoTpebHOCTL B AeATENBHOCTU, akTUBHOCTU N NPOMU3BOACTBE
[MoTpebHOCTbL B aMOLNAX N OCTPbIX OLLYLLIEHUSIX

[MoTpebHOCTL B HAKONUTESNLCTBE N COXPaHEHNN

[MoTpebHOCTL B oneke u 3aboTe Hag 6onee cnabbim



Tamapa KynuHKo8us

Yero
OHM oy

XOTAT

Notpetwoctu nossiosaresnd,
mOTOpIE Cnocoben yYloaseTeopuTy
3w IT-npodywr
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HAYHETE NMOHUMATD,
KAK TMPOAYKTbI
YOOBJIETBOPAIOT
[TOTPEBHOCTW




NOVMETE, YTO MOXXHO .
NOBABUTBL B MPOOYKT 4







[MoTpebHOCTU U CTPaxM pas3HbIX NO/ib30oBaTeNEN




HAYHETE PA3JIMHATD
[MTOTPEBHOCTW

N CTPAXUN PA3HbIX
MONb3OBATENEN




NOVMETE,
KAKVE OYHKLMM INLIHNE: P 4
UEFO XOYET «CEO»
N «BYXTANTEP»



Y BAC INOABATCH
METO[bI
N JOKASATEJIBCTBA




Bbl CMOXETE JABATH
PEKOMEHOALINV »
PABPABOTKE, MAPKETUHIY 4
N MPOAAXAM 4




Bbl CMOXETE
HATNPAMYHO BJIIMATD ey
HA INMPUBbITb KOMIMAHNW" %38




Bbl CTAHETE
OYEHb HYXHbI



TAK PABOTAET
«AOJTMHA
CTPAOAHUN»



SPIN

AIDA FAR

5 STEPS

DIPADA



OpueHTMpoBKa

BaooxHoBnsilowmnmn
NpPoOrHos
YTO4YHEHME

[donrocpoyHas ctpaTterms

HecooTBeTcTBME - .

Oxnaaembln BTOPOW pesynbrtar
HesHaHne Oxnpgaemble N3MeHeHUs
AwnarHos MepBbI pesynbTaT
Myrarowmnn

[MepBbin coBeT
NpPorHo3s

Tamapa KynnHkosuy

TexHuka «onnHa cTtpagaHnum»



METOAbl UCCIIEOOBAHUA, 4. 1

- Ha6n I'OﬂeHl/Ie OpWeHTUpPOBKa

— ayauT npoLeccoB

— ayauT BHELLUHUX MaTepunasrnon Heavarme
[narHos

— BDEeHYMapPKUHT
— KOHKYpPEHTHas pa3Beka
— U3y4YyeHune oTpacnu (nutepartypa)

— UHTEPBbLIO CO «CrabbiMN 3BEHbSAMMNY

BaoxHoBnAKOWMIA
nporHo3

[HonrocpouHan ctpaterns
Oxunaaemblin BTOPOW pesynbTtaT
Oxngaembie N3MEHEHNA

MepBbin pesynbTaT



OpWeHTUPOEKa

YTouHeHne

HecooTeeTcTBME

HesHaHwe

Myrarowmn
np'ruo:;

METOAbl UCCJIEOJOBAHUA, 4. 2

BAOXHOBMAOWMIA - aHan VI3 Cnyq aeB

NporHo3

HonrocpouHan ctparervs

— dHalIMTUKa

O)uaaembIin BTOPOW pesynbtaT

Oxugaembie uameHeHns -_ 3 KCT p a I-I On ﬂ L'| I/I ﬂ

MNepBbin peaynbTaT

Mepsbiil coseT - Orl pOC 3KcnepTOB

— UHTEPBbIO

— U3y4yeHune otpacnu (nutepaTypa)

— CTOPU-TETITNHT






KAK YITYHLWWUTDb

1. ®asa Discovery becnnaTHo
(Nnpobnembl, NOTPEDHOCTN, NEPCOHAXN, NX A3bIK).
2. ViccnepoBaTb HECOOTBETCTBME A0 NEPEroBOpPOB.
3. Beluncnntb Beiroay anst cobecegHuka.
4. CdhopmynmpoBaTb BbIrogy Ha A3blKe JIMYHOCTHbIX

noTpedHOCTEeN nepcoHaxa.



MOTUBALIMA |Homu3al..tu5lcmb
YENOBEKA u (JesmeAbHO
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Cnacunoo!

x t.kulinkovich@gmail.com
x t.me/businessresearch
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